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BANKS AND FINTECHS IN INTERNATIONAL PAYMENT MARKET

Syllabus

Basic information

Field of study
International Business

Speciality

Organizational unit
School of Undergraduate and Graduate Studies

Study level
undergraduate studies

Study form
full-time

Education profile
general academic

Didactic cycle
2023/24

Subject code
EKOIBNS.L10SW.0509.23

Lecture languages
English

Mandatory
Elective

Block
Free choice electives

Department responsible for the subject
Department of Banking and Financial Markets

Subject related to scientific research

No

Subject shaping practical skills

No
Coordinator Monika Klimontowicz
Teacher Monika Klimontowicz
Period Form of teaching, number of hours and method of examination Number of
Semester 5 * lecture: 28, Credit with grade ECTS points

4
Goals

Code Goal
C1 The primary purpose of the course is to present the modern forms of payment, the structure of the

international payment market, including the European Union, the role of banks and Fintechs on the payments
market, selected legal regulations regarding payments and determinants of the innovative payment methods'

development
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Code

Recommended requirements

Subject's learning outcomes

Outcomes in terms of

Knowledge:

W1

Skills:
Ul

u2

A student has obtained knowledge on the
determinants of payment market development and
can identify determinants of customers; choices
concerning payment methods

A student is able to analyse payment instruments
taking into account their features such as costs, speed
of transactions, convenience and security, and the
extent to which they meet customer expectations and
their payment behaviour.

A student knows English at B2 level that enables
taking an active part in the discussion and presenting
the results of teamwork

Social competences:

K1

No.

A student is ready to critically evaluate the obtained
information and analysis results and present its results
using convincing arguments based on a literature
review on the subject.

Major learning
outcomes for the
subject

IBN.L_WO01

IBN.L_U04

IBN.L_UO5

IBN.L_KO3

Study content

Course content

Characteristics and determinants of the development
of the international payments market.

SEPA - Single Euro Payments Area

Modern technologies and their influence on modern
forms of money.

Payment settlements in the financial system.

Retail payment market:

* Banks and FinTechs as payment service providers,
* payment instruments and their features - electronic
money, credit transfers, direct debits, payment and
credit cards, contactless cards, mobile payments, etc.,
* the concept of electronic money and electronic
payments

* innovations in the retail payment market.
Customer payment habits and their influence on the
choice of payment methods.
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Subject's learning
outcomes

W1, Ul, U2, K1

Examination methods

Final test (written) -
open-ended questions

Participation -
involvement in team
activities

Participation -
involvement in team
activities

Final test (written) -
open-ended questions,
Participation -
involvement in team
activities

Activities

lecture
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Course advanced

Activities Methods of conducting classes

lecture Lecture using activating techniques

Activities Examination method Percentage
lecture Final test (written) - open-ended questions 70%

lecture Participation - involvement in team activities 30%
Activities Credit conditions

lecture Passing the written test requires gaining the minimum number of points.

Active participation in the lectures is confirmed by the teacher's notes.

Literature
Obligatory

1. Payment Systems Worldwide - a Snaphot. Outcomes of the Global Payment Systems Survey 2018, The World Bank
2011, https://pubdocs.worldbank.org/en/591241545960780368/GPSS-4-Report-Final.pdf

2. Innovation in Retail Payments (2012) Report of the Working Group on Innovation in Retail Payments. Committee on
Payment and Settlement Systems, Bank for International Settlements, May 2012;
https://www.bis.org/cpmi/publ/d102.pdf

3. Harasim, J., Klimontowicz, M. (2013). Payment habits as a determinant of retail payment innovations diffusion: the
case of Poland. Journal of Innovation Management, 1(2), 86-102,
https://journalengineering.fe.up.pt/index.php/jim/article/view/2183-0606_001.002_0007

4. Harasim, J., & Klimontowicz, M. (2017). Attitudes of Polish households towards cash payments. Europa Regionum, 30,
17-31, https://wnus.edu.pl/sip/file/article/view/648.pdf

Optional

1. World Payment Reports, Capgemini, RBS, EFMA

Calculation of ECTS points

Activity form Activity hours*

lecture 28

Analysis of lecture notes 24

Literature study 25

Preparatiqn of end-of-course assessment - group 35

presentation

Student workload Hours
112

Number of ECTS points ECIS

* hour means 45 minutes
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Major learning outcomes for the subject

Code

IBN.L_KO03

IBN.L_U04

IBN.L_UO5

IBN.L_WO01
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Content

Is ready to initiate, cooperate and get involved in the preparation of social projects. Is able to work for the
benefit of the social environment in an international dimension.

Can apply the acquired theoretical knowledge in the field of international management and related academic
disciplines and communicate it to the environment in the form of his own oral and written statements, as well
as during debates and discussions.

Can use language competences in the field of international management and take an active part in a debate
conducted in a foreign language

Knows and understands to an advanced degree selected theories explaining the functioning in international
business within paradigms and cognitive approaches used in economic sciences and sciences of organization
and management, and the process of their evolution. Has advanced knowledge of the location of the
theoretical foundations of international business in relation to the system of social sciences and other
sciences, and understands the interdependencies between the fields of knowledge explaining international
business.

474



